
 

Dear Sir/Madam 

Thank you for your reply, the possibility in both Indonesia and Singapore are not closed to Foreign 

Manufacturers. To realize the potential that exists, especially in Indonesia one needs to recognize the real 

Economic Viability that the Industrial, Infrastructure, Construction and Oil & Gas sectors hold. 

As for Local and Regional Manufacturers, our Competitive Edge is our Standard of Certification. Meaning in Oil 

and Gas, DNV and API Standards will always be prioritize over local certification. If Sumitomo Rubber can sell 

in Indonesia at 40% higher than locally produced industrial rubber products, why not us? 

Here's an Insider Perspective on the real Potential that we are looking at: 

1. National Strategic Projects: 

- Total 312 projects, out of which 89 were announced in 2020  

- Valued at USD 399.3 billion (current exchange rates) 

- Employment Capacity of 1 million people per year, over a period of 5 years 

2. Our focus will be on the Newly announced 89 projects valued at USD 98.1 billion . We will only select the 

relevant projects that heavily utilizes our services and Equipments only: 

- 12 Energy Projects, power generation plants, gas fired, hydro and solar 

- 6 Clean Water Projects 

- 3 Smelter Projects 

- 13 Irrigation and Dams Projects 

- 5 Industrial Zones Projects 

- 1 Waste Management Plant Project 

- 5 Airport Projects 

The rest of the projects does hold potential but limited in our Application: 

- 15 Bridge and Roads Projects  

- 5 Seaports 

- 13 Border Infrastructure Projects 

- 6 Railway Projects 

- 3 Technology Projects 

- 1 Seawall Project 

For now I do believe that more research should be done by your Staff on the above subject. I am involved 

directly with some of the projects as a Business Development Director and Project Director for private 

companies, and hence i see the potential that your company possess. Let us be honest sir, we all know that the 

real Competition is from Regional Manufacturers but there are ways around that predicament, thank you. 

 

Regards, 

Kamal Sharif A.Baker 


